LOCATIONS

REAL ESTATE GROUP

FITGIBBONS & LATHAM

CORRESPONDS TO THE P&S PARAGRAPH # ————

EFFECTIVE DATE

The EFFECTIVE DATE is the date placed
in the upper right corner of your
Purchase & Sale Agreement. This
indicates that all parties are in
agreement with the offer and all
performance dates begin here and are
counted in BUISNESS DAYS.

EARNEST MONEY

$$S

EARNEST MONEY is the amount of
money that you put down in good faith
to add credibility to your offer. This is
generally done by writing a personal
check at the time of the offer.

TITLE AND CLOSING

This paragraph is where you insert the
CLOSING DATE that you have chosen. It
is important to understand that this
date can not be changed without both
parties being in agreement.

FUEL PRORATIONS

FUEL PRORATIONS is the amount that
you would pay the seller for any fuel left
behind. Fuel gages are read the day of
closing and pro-rated for the amount
left. This can be paid on the closing
statement or paid with a personal check
to the seller at closing. A buyer can opt-
in or out (See check boxes.) Ask your
agent to explain the pros and cons.
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— CONTRACT DATE

The CONTRACT DATE is the date
placed in the upper left corner of your
Purchase & Sale Contract.

It is the date that the offer was written
and submitted to the seller.

PURCHASE PRICE

The PURCHASE PRICE is the amount
that you are offering to pay the seller
for the property.

ESCROW AGENT / ACCEPTANCE

The EXCROW AGENT will be the real
estate company that will hold your
check in Escrow. ACCEPTANCE is the
timeline that you have given the seller
to respond to your offer.

This paragraph refers to the type of
deed that you are asking the seller to
provide to you at closing. (Ask your
agent to explain the different types of
deeds.)

CONTINUED ON PAGE 2
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$$S
0 ONE OF THE MOST IMPORTANT

PARAGRAPHS in the Purchase & Sale
PROPERTY DISCLOSURE FORM #13 Agreement. This timeline provides the

opportunity for a buyer to investigate

You will receive a copy of the the property on their own, with their
PROPERTY DISCLOSURE provided by agent and also by using professional
the seller. Go over this with your agent inspectors. NOTE that a professional
to make sure that you understand inspection will cost the buyer
everything that has been disclosed. approximately $750. - $1,000. It is
You will need to state that you have important to discuss all inspection
received your copy by signing this options with your agent.
document.
we — L
$$5
I This paragraph discloses to the seller

the type of financing that you are

SIGNATURES #98 applying for. It is important to have
this information in place prior to

writing an offer.
Note that ALL parties must sign and

date an offer before it becomes valid. 14-C is where a buyer could ask the
In‘ M.aine, verbal contracts are not seller to pay part of their closing costs.
binding legal contracts. There is a limit as to how much can be

applied to your closing. Please consult
your mortgage broker.

Please note that the above information is only showing key points of the Purchase and Sale Agreement and
that the entire contract should be read and understood by all parties signing the agreement. Please review
this entire contract with your agent.
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